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"Antiques are always Collectibles, but Collectibles are not always Antiques!”

The Top Twelve Sales for June (before discounts):

#1----$3716.75 #5----$1676.29 #9----$1057.76
#2----$2653.65 #6----$1366.98 #10---$898.85
#3----$2106.74 #7----$1296.00 #11---$849.00
#4----$1966.00 #8----$1131.25 #12---$779.00

Sales for the month of June were $30,230.74. We are up $7219.49 over June of 2019. Sales have
been extraordinarily strong since we reopened. Thank you for your hard work!

July 1 the mandate to wear masks in all indoor public spaces began. PLEASE, remember that includes
all vendors when in the store. Please make it easy for us to stay in business and wear a mask
properly while you are in the store.

Linda Shann has sold her home and will be leaving the area around the 7™ of August. We will miss
her so much as a friend, vendor, and staff member. I tried to tell her I was not letter her go as an
employee and that she could come up and work 5 days and then go home, but she does not think that
is a good ideal Please make sure you tell her goodbye when you see her. She has assured me she will
be coming into the store to say hi before she takes off. There will be cards available for you to sign
if you wish.

The store has pegboard hooks that are available for vendors to borrow if a FEW are needed,
remember, borrow means you will return them. The store does not supply hooks for the booths. We
also have a few light bulbs that we use to check lamps and make sure they are working for the
customer. Please do not use those light bulbs in your lamps, if your lamp needs a light bulb, buy it.

We have several new and newer vendors, so here are a few reminders for all of us dealing with
contractual items:

e We promote the store several ways, Face Book, print ads, store displays, various one day promotions
like the Sip and Shop and Small Business Saturday to name a few. It is hoped that all vendors will
participate in these promotions as it is good for all the vendors individually and the STORE
collectively. The store is only as successful as you help make it

¢ When you vacate a booth, it is your responsibility to vacuum and dust it. It is also your responsibility
to keep your booth clean, safe and in a condition that allows complete access to customers and staff

e When doing booth reset, please do not put your items in someone else’s booth or the aisle way. It
keeps customers out of other booths and potential sales are lost

¢ Please do not ask staff to stay late or to let you come in on a Sunday for you to re-merchandise your
space

e Rent is due on the 15" payable until the 10™ and late with a $10 late fee on the 11™

o Please keep your items within your booth parameters. When items are outside your booth, they
become a tripping hazard and can easily be damaged by the furniture cart

Great vendors and great customers.. what a winning combination. ..



